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  Curriculum Vitae       
 Objectives
  Seeking a challenging career in an environment that encourages creativity &                

                        Continuous learning
                        Achieve professional expertise & personal growth along with the growth of the organization
To obtain a challenging position with a market leader that utilizes my experience in sales                 management.
      Work Experience.

· Organization:     ARBOUR (INF Sales &Services Pvt Ltd)
Designation:      Area Sales Manager

Period:              1st February 2011 to 30th September 2015
      RESPONSIBILITIES.
· Maintaining and increasing sales of  company's products 

· Reaching the targets and goals set for your area 

· Establishing, maintaining and expanding your customer base 

· Servicing the needs of your existing customers 

· Increasing business opportunities through various routes to market 

· Setting sales targets for individual reps and your team as a whole 

· Allocating areas to sales representatives 

· Developing sales strategies and setting targets 

· Monitoring your team's performance and motivating them to reach targets 

· Compiling and analysing sales figures 

· Possibly dealing with some major customer accounts yourself 

· Collecting customer feedback and market research 

· Reporting to senior managers 

· Keeping up to date with products and competitors
         PREVIOUS WORK EXPERIENCE.

          Organization:      United colors of Benetton 

          Designation:      Fashion Consultant 

          Period:              29th January 2010 till 19th January 2011 
     Professional Summary:  
                                Experienced Sales Representative with effective selling skills

                                Experience in determining and documenting new product requirement.

                                Developing Sales Forecast 

   Responsibilities:  

                                Controlling stock level, based on forecast for the season

                                Gathering information on customers reaction to products

                                Set necessary promotions

                                Interact with team to decide how goods should be displayed to                                                                     .                               Maximise Customer interest and sales

          Organization:      Aegis BPO Services Limited
           Designation:      Call Center Officer 

           Period:             5th February 2008 to 07th January 2010.

Personal Data


     Bachelor Degree – B.com from Karnataka state Open University
· Date of Birth :    05th June 1985
· Gender:             Male

· Marital Status :  Single

· Languages  :     English, Hindi, Urdu
      Highlights

· Good communication skills - Oral and Written

· Quick learner

· Good working knowledge of MS-0ffice.

· Positive Attitude

· Flexible to Organizational Requirement
· Always open to adapting to new technologies in market
· Interested in making Good Customer Relationships.
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