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CAREER HIGHLIGHTS:
· Strong general management skills; extensive background in Sales, Trade Marketing and Corporate Planning 
· Set-up Sales structure for Modern Retail Trade Channel and Distributors across all regions nationwide (Philippines) 
· Augmented merchandising display through execution of innovative and interactive merchandising for snacks, biscuits, confectionery, beverage and other products of Universal Robina Branded Consumer Food Group and Kettle Foods Corporation, a subsidiary of Republic Flour Mills (RFM) 
· Participated in category budget planning and annual sales forecasting across all regions nationwide and achieved year on year growth of more than 15% with estimated annual business value of Php1.2B /USD26.6M. 
· Enhanced and developed business systems, procedures and guidelines of different operating unit in Sales, Trade Marketing, Finance and Logistics Group. 
· Sales achiever and consistent “meet expectation and exceed expectation” rating from 
2006 to 2014. One of the members of Senior Executives of Universal Robina Corp Branded Consumer Group and ManCom member of Kettle Foods Corporation. 
WORK EXPERIENCE:
Head of Sales – Entire Philippines
Kettle Foods Corporation; a Subsidiary of RFM, January 2014 to Present
· Over-all in-charge of distribution, sales, A/R management, merchandising and business development of savory snacks. Developed and set-up structure for Modern Retail Trade Channel /Accounts with more than 3,600 doors and engaged business partnership with more than 20 key Distributors nationwide (entire Philippines). 
· Assisted and worked effectively with all Department Heads; Finance, Audit, HR, Logistics, Plant and Marketing for brand development and other consumer and trade-related activities. Reports to General Manager and President. 
Manager, Sales and Operation – Laguna and Batangas Provinces of the Philippines, Gian Josh Marketing, July 2012 to October 2013
· Led the negotiation and engagement of principals and achievement of monthly objectives; revenue, distribution, product development and merchandising. 
· Executed both principal’s and company plans and area strategies to achieve specific KPI’s; product placement, merchandising display and in-store activities. 
Group Category Sales Manager/Trade Marketing Head – Snack Foods Category of Universal Robina Corp., Jan 2010 – Jul 2012 (Entire Philippines)
· Participated in the formulation of 3-year plan of brand strategic programs and activities imperative to hit year on year sales revenue of different retail trade channels and regional distributors (42 distributors) across the country - Philippines. 
· Responsible for the sales revenue valued at Php 13.0B /USD 288.8M as annual forecast. Improved market shares, brand and category business contribution to the total business portfolio of the company and reduce cost to sales ratio (CTSR) of key programs and investments. 
Group Sales Manager – National Key Accounts Group- Entire Philippines Universal Robina Corp., Jun 2009 – Jan 2010
· Responsible in achieving Key Result Areas of National Modern Key Retail players and a total of eight (8) product categories – Snacks, Candies, Chocolates, Biscuits, Coffee, Instant Noodles, Canned beans, Beverage with more than 400 SKUs of Universal Robina Corp. 
· Proposed and implemented various trade activities and programs to trade. Closely monitored and managed sales and marketing budget and conducted annual business reviews with the trade. 
Regional Sales Manager – Central & Eastern Visayas Region of the Philippines Universal Robina Corp., Jul 2007 – Jun 2009
· Worked with the team in the achievement of sales revenues, profitability (P&L) of 4 Regional Distributors in region 7 of the Philippines with more than Php 110.0M / USD 2.4M in monthly sales. 
· Conceptualized area strategies and programs for the development of brand, categories, in-store merchandising and subordinates’ skills and talent. Participated in the establishments of national strategies, profitability and annual directions to ensure alignment to corporate goal. 
Category Manager/Trade Marketing, Joint Venture Category (Hunts & Nissin Noodles) Universal Robina Corp., Sep 2006 – Jul 2007 / Entire Philippines
· Conducted product launches and presentations as part of Trade Marketing team across all Distributors’ personnel and Modern Trade Key Accounts executives nationwide with marketing team. 
· Analysed category sales performance and participated with Sales in the conceptualization of account, channel based strategies for the achievement of category objectives. This is the joint-venture agreement between URC and Hunts U.S.A and Nissin Noodles Japan. 
Unit Sales Manager - South Luzon Region, Philippines
Universal Robina Corp., 2003 -2006
· Responsible in the achievement of sales revenue in the General Trade for Snacks and Biscuits categories of more than 500 key outlets/accounts in South Luzon region with 4 Key Account Managers in 7 provinces; Cavite, Laguna, Batangas and Quezon including Island provinces – Romblon, Marinduque and Masbate. Initiated downline availability drive during transition from “jobbing system operation” to direct coverage and sub-distributorship program. 
Unit Business Manager - South Luzon Region, Philippines
Universal Robina Corp., 1997- 2002
· Managed the first “entrepreneurial business concept” (pioneering team) of URC via Project 
Grand Slam (IBM) Independent Business Manager in South Luzon. Led more than 20 (IBMs) with Ex-truck Sales operation to solidify product availability, merchandising presence of Snacks and Biscuits categories and ensure win-win sales operation through business viability in downline/tertiary level per area per IBM. 
Professional Medical Representative - Laguna and Batangas Provinces, Phils. Marsman Co. Inc., 1994- 1996
· Responsible in the promotion of highly ethical medicines of 3M Philippines – anti-asthma, anti-hypertensive, oral and topical pain reliever and anti-obesity to more than 150 Medical Practitioners (MDs) in Laguna and Quezon provinces. 
· Conducted round table discussion with top MD’s and discussed key benefits, usage, indications, contra-indications and other related matters of specific products. Carried out regular visits and ensured product availability in key pharmacies and monitored product off take in all covered areas. 
Placed 2nd – Over-all Professional Medical Representative of the Year 1995 given during annual convention in Corregidor Island, Bataan Province.

EDUCATIONAL ATTAINMENT:
COLLEGE: Bachelor of Arts, Major in Political Science, San Pablo Colleges 1993 HIGH SCHOOL: Liceo de San Pablo (formerly Ateneo de San Pablo) 1988
OTHER RELEVANT INFORMATION:
· Proficiency in English (oral and written) / IELTS passer 
· Working knowledge in MS Word, Excel and PowerPoint 
· Knows how to drive – 4-wheeler vehicle / 6-wheeler truck 
· Exhibits maturity, integrity, determination, with passion for excellence and with high respect to humanity 
· Born June 14, 1971 
· Happily married to Jennifer Abania-Cataring and blessed with 5 kids 
· Loves to read leadership books and biography of successful people 

TRAININGS AND SEMINARS
Finance for Senior Executives
Asian Institute of Management, Makati Philippines
Strategic Key Account Management
JG School of Management, Pasig City, Philippines
Trade Marketing Program
JG School of Management,Pasig City, Philippines
Recruitment and Interviewing
CFC Management Building,Pasig City, Philippines
Category Movement
CFC Management Building,Pasig City, Philippines
Business Model Innovation
JG School of Management,Pasig City, Philippines
KT Problem Solving
JG School of Management,Pasig City, Philippines
Competency Training
JG School of Management,Pasig City, Philippines
Leadership Training
San Miguel Trng. Center Tagaytay City, Cavite Prov
Seven Habits
DAP Tagaytay City, Cavite Prov.,Phils.
Communication Skills
Oasis, Angeles, Pampanga Prov. Phils
Effective Business Writing
URC Libis Quezon City, Philippines
Sales College I, II, and III
Fontana, Pampanga Prov., Phils
Team Building
Ternate, Cavite Prov.,Phils
Basic Computer Skills
Brittania Training Rm Pasig City, Phils.
Effective Management Decision Making   GBF Training Center Pasig City, Phils.
Management Sales through Distributors   GBF Training Center Pasig City,Phils.
Coaching for Effectiveness
URC Libis Quezon City, Philippines
Effective Selling Skills
GBF Training Center Pasig,Phils.
