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Name    : Mohammed
Mohammed.260954@2freemail.com   
PERSONAL SUMMARY
A highly competent, capable and resourceful sales executive with good all round experience of marketing, sales and business development. Self-motivated, enthusiastic and with a can-do positive attitude with a proven ability to ensure the smooth running of each event hosted. Experienced in budget management and hosting international events. Looking for a career advancement opportunity with a company that will challenge my problem solving skills and allow me to further develop my potential
CAREER OBJECTIVE
To continue my career with an organization that will utilize my sales, marketing and business development skills to benefit mutual growth and success.
KEY SKILLS
· Excellent verbal and written communication skills.
· Professional Networking.
· Customer Relationship Management.
· Telephonic skills and Cold calling.
· Presentation skills.
· Market research and Competition analysis.
· Good computer skills – MS Office, Internet, Social Networks
PROFESSIONAL EXPERIENCE
PHOTON ENERY (P) LTD
SALES EXECUTIVE                                                  December 2005- April 2007
Responsibilities:
· Promote sales and business among solar power industry professionals.
· Organize and moderate webinars, symposiums and workshops.
· Keeping accurate statistical information and records.
· Also in charge of overcoming any initial customer objections, and then pulling them into a conversation about the company's products.
· Handling professional concerns about healthcare brands
· Promote the company brand among the key market players.
XL ENERGY LIMITED
SALES CO-ORDINATOR   

           
      April 2007- June 2012

Responsibilities:
· Respond to incoming Requests for Information (RFIs), Requests for Proposals (RFPs) in a professional and creative manner
· Develop a sales contact plan direct marketing, and attending industry events to build relationships with key prospects
· Represented at industry events, including round tables, speaking forums and new business events
SUKHOTHAI COLLEGE OF AGRICULTURE AND TECHNOLOGY, THAILAND.

SALES TRAINER                                                                   June 2013- February 2015
Responsibilities:
· Generating new business both face to face as well as over the Internet & telephone.
· Representing the company’s events and conferences.
· Attracting new clients and identifying new markets.
· Writing up of marketing literature for analysis and publishing.
· Raising the company’s profile within the market place.
· Keeping abreast of changes in the marketplace and competitor analysis.
· Customer relationship management
KINGDOM OF UNIVERSAL HYDERABAD, INDIA

Business developer (SALES)                                         March 2015 – February 2016
· Cold call as appropriate within your market 
· Prospect for potential new clients and turn this into increased business.

· Identify potential clients and the decision makers within the client organization.

· Research and build relationship with new clients.

· Handle objections by clarifying, emphasizing agreements and working through differences to positive conclusion.
NOTABLE ACHIEVEMENTS              
· Developed new marketing strategies to capture market channels with new clients.
· Played key role in company initiatives for developing new projects for future use.
EDUCATION AND QUALIFICATIONS
· SSC from ZPHS Munipampula, Ramannapet, Nalgonda, India 

· Diploma in Electronics And Communication Engineering From QQ Polytechnic, Hyderabad.
LANGUAGES KNOWN              
English

Full professional proficiency
Hindi


Full working proficiency
Telugu


Full professional proficiency
Urdu  


Full professional proficiency

PERSONAL DETAILS
Date of Birth                         :  March 12, 1987
Nationality

           : Indian
Marital Status                       : Single
Hobbies

           : Networking, Cricket, Swimming 
