Nagaraj

Nagaraj.298691@2freemail.com 
Objective

Apply my skills as a content expert to a new challenge with an organization focused on quality, dedication and ingenuity
Experience
2017 Feb-to date

Sales Manager

White House General Trading Co LLC

Ajman

2013 Jan – 2016 Aug
Business Development Manager
( for Marston Domsel, Germany)

Apex Trading L.L.C.

Abu Dhabi, UAE
2012 Aug -2012 Oct
Retail Manager

Gulf Castle Trading (GGICO)

Abu Dhabi, UAE
2006 Feb -2012 June
Branch Manager
Al Rahmani Building Materials Trading Co LLC

Abu Dhabi, UAE

2003 – 2006
Sales Manager

Macmillan India Ltd.,

Bangalore, Karnataka

2002-2003
Sales Manager

Hatsun Agro Products

Bangalore, Karnataka

1999-2002
Sales Manager

Heritage Food Industries

Bangalore, Karnataka

1989-1999

Sales Officer 

The Associated Cement Cos. Ltd.

Bangalore, Karnataka

1984-1989
Sales Officer 

The ITC Ltd.,

Bangalore, Karnataka

Summary of Experience


White House General Trading Co LLC
Responsible for marketing and sales of BTS products from USA and 3M Rubberised Undercoating in the Automobile, Marine , Oil,

Aviation and other industries.

Apex Trading Co LLC 
Solely Responsible for import, launch, and


Abu Dhabi, U.A.E. 
promotion of  Marston Domsel Sealants and

2013 Jan- 2016 Aug
adhesives from Germany, to all oil field, marine, automobile, aeronautical and related industries in the Middle East.

Conduct presentations to selected customers and training programs to salesmen as an ongoing promotional activity.


All records of purchases, sales, samples, orders maintained by me on Open ERP and 
Supply chain is managed and maintained by me single handedly.

Gulf Castle Trading Co.(GGICO)

As Retail Manager, entirely in charge of the 
Abu Dhabi, U.A.E. 



building division of Gulf Prefab (GGICO),
2012 Aug -2012 Oct



Abu Dhabi, RAK, Fujairah, Al Ain, Sharjah and 






Dubai.


Al Rahmani Building Materials Tr. Co.         Branch Manager for Al Rahmani Bldg Mtls

Abu Dhabi, U.A.E. 



Trading for the showrooms in Musaffah and

2006 Feb -2012 June



Abu Dhabi City overseeing 45 employees.

Responsible for a full fledged warehouse in Musaffah, accounts department, a sales team of 4 outdoor  and 4 showroom sales executives and a 
co ordinator .
Serving over 850 major construction companies.
Have achieved a growth of 32% overall in TO despite the economic recession.







Actively involved in procurement of materials






from Dubai, Sharjah and other Emirates.

Familiar with the required documentations and procedures.
Macmillan (India) Ltd                                  
As Sales Manager in charge of Karnataka
Bangalore, India.



State, have the distinction of achieving  a profit of
2003-2006




Rs.2.5 Crores on a Turn Over of Rs.15 Cr
To manage a sales team of 8 executives and an accountant along with 3 ex-staff and made a strong presence in the City of Bangalore ,India.
The levels of marketing were in Schools, Colleges, General Books including self help books and special books.

Have been in close contact with renowned

Authors  to market their books  

Hatsun Agro Products Ltd.


Worked as Sales Manager for marketing of Milk
Bangalore, India



and milk products in Karnataka, Maharashtra and
2002-2003




Goa. Oversaw 46 Sales reps throughout the region.
Organized milk procurement , in liaison with the processing plant. Personally conceived and launched many brands successfully in all the three Southern States of India. 

Heritage Food Industries Ltd.


Worked as Sales Manager for the Bangalore
Bangalore, India



Branch. Increased the TO by 18% in 6 months
1999-2002




time. Played a key role in the launch of 
‘Heritage’ curds. Awarded the best Manager of the Year by Mr. Chandrababu Naidu, the erstwhile Chief Minister of Andhra Pradesh

The ACC Ltd.




Worked as sales officer with a designated area
(The Associated Cement Companies Ltd)
comprising of  Bangalore, Mysore, Mandya ,
Bangalore, India 



Coorg, Kolar, Tumkur  and Anantpur

1989-1999




Attaining of the given target on monthly basis.






Responsible for the growth in market share

Expansion of dealer network, exploring new avenues to increase sales and developing rapport

with Engineers and architects. 

Have the distinction of converting a 22000 MT per month share to 30000 MT per month

ITC Ltd.




Served as Sales Rep., The job involving forecasting
(India Tobacco Co Ltd 


consumption of 45 brands of cigarettes and 3 brands
Formerly The Imperial Tobacco Co)

of tobacco for 6 months  with only an error of 5%  
Bangalore, India



+/- allowed.
1984-1989




Closely monitoring competitors activities even at
the micro level and reporting appropriately.
Participating in sales promotion and advertising activities on a major level.
Education

1983 – 1985 Karnataka University 

Hubli, Karnataka







M.A. (Economics)






1979-1980 Madurai University







Bachelor of  Science.

Software Skills

Languages




C++ and OOPS







Java Advanced

Operating System



Windows 95







Windows NT 4.0

Packages




Office 97 and 2000

Database




Oracle 8.0.4

Internet




Well versed in online purchase dealings

and product finding capabilities

Languages Known

Tamil, Telugu, Malayalam, Kannada, Hindi & English

Interests & Hobbies
Recipient of  Medal from the late PM of India Smt.Indira Gandhi for winning the All India Banner for NCC Republic Day Parade in 1975.
Skipper of the boat rowing team of  Tamilnadu at the Yamuna River overseen by Admiral Kohli

Karate Orange Belt Holder (Budokai).Participated in open competitions under the guidance of Renshi R.V.T.Mani

Interested in music: Played the guitar and have won Open University Competitions representing Madurai University. Also played for All India Radio (Tinneveli Radio Station)

Skipper of the Junior Volleyball Team of Tamilnadu representing national level Competitions

Won various prizes in athletics (High jump, Weight lifting etc.)
Won recognitions at various levels in sketching and canvas painting.
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