
About Me
Dynamic, qualified, dedicated senior professional offers over 8 years of extensive experience in marketing and sales sector with strong operational skills, I have set highest standards of leadership for marketing and sales, management, employee training and motivation, positive leader and communicator. 1 am totally competent in fostering cohesion, trust and engagement across all levels of stakeholders. Currently wish to thrive in a fast-paced, dynamic environment filled with vast opportunities for career development and progress, making my absolute support critical to firm's success.
Education
Bachelor of Commerce
Graduated, December 2016
Periyar University
Selam, Tamil Nadu
Higher secondary
Completed, March 2008
Sree Krishna School Guruvayur
Trichur, Kerala
Work Experience
January 2015 - September 2017
Assistant Manager/Marketing - XERVF, INNOVATION PVT. LTD., Bangalore, Karnataka
Responsible for following clear processes to improve and streamline the marketing efforts of the company's key customers. And delivering multi-channel marketing plans across a variety of platforms.
· Market Xerve's Price Comparison, Cash back and Genie services to Target Users (Male & Female, 21-44 Years, Metros, Online Shoppers) via Digital Marketing
· Identify relevant Brands/Sellers
· Call & Inform Brands about Buyers' Enquiries (B2C/B2B Product or Service Requirement, Nearby Availability/Prices/Offers etc.)
· Sales Promotions
· Measuring success
· Developing guidelines
·  Making customer focused decisions
·  Motivating Team towards organizational Goal
June 2011 - October 2014
Marketing Executive- WIN CLIENTS PVT. LTD., Bangalore, Karnataka
· Working with Marketing Managers to create & upload search marketing content into the company's website.
« Providing operational support to internal departments
· Search Engine Marketing {SEM} a Add key words to the Google
· Direct marketing
· Evaluating consumer Behavior ® Daily Team Meeting
® Researching Consumer Behavior
Limshad

Limshad.318368@2freemail.com 
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February 2009 - March 2011
Sales/Insurance Agent - ICICI PRUDENTIAL, Trichur, Kerala
The primary task of an insurance agent is selling his or her product to interested parties. To accomplish this task, insurance agent must be active in seeking out new clients and explaining types of coverage they may find helpful. In order to sell their products they must also understand it by keeping abreast of the rates and policies that vary insurers offer.
Additionally, Insurance sales must fill out and submit applications, issue quotes, maintain client records and prepare reports. In the event of claim agents help their customers to file and receive financial compensation for their loss.
	· Product Knowledge
· Find out Suitable customers
· Meeting with the Customers
· Preparation of Documents
· Monthly Target
· Achieving target and accomplishing companies goal
· Maintaining customer relation throughout the policy
	period

	Skills

	• Communication
	

	• Ability to work under pressure
	

	• Decision making
	

	• Time management
	

	• Self motivation
	

	• Leadership
	

	• Team work
	

	• Conflict resolution
	

	Computer Proficiency
	Languages

	• MS Office
	• English

	• Tally
	• Hindi

	• Peachtree
	• Malaya lam

	Career Highlights


· Achieved Top Sale in the organization during my tenure in ICICI Prudential.
· Awarded Best Sales Man of the Month couple of times.
· Having Good Repo with Previous worked Companies and the Customers 1 Dealt With.
· Achieved Good Level of marketing and awarded incentive by the management.
· Instilling a marketing led ethos throughout the business
· Researching and reporting on external opportunities
Personal Details
· Marital Status : Single
®
Nationality: Indian
· Father's Name : Mr. Seethi
. Date Of Birth : October 01,1988

Declaration
I,  hereby declare that the information contained herein is true and correct to the best of my knowledge and belief.
