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NAZAKAT

Mobile: 

C/o 971505891826
Address:

Bur Dubai, U.A.E.

Email Address:
nazakat.321259@2freemail.com 

PERSONAL SUMMARY:

Almost 6 years of experience in Retail, Sales, Marketing management and Business Development amidst intensely competitive Dubai and Pakistani markets.
Business development of SMB Telecom and consumer banking in direct and branch Sales that has led to comprehensive understanding of financial planning and Market Knowledge. In addition to management of sales, customer services, logistics and sourcing of vendors, scope of experience also includes buying and merchandizing of imported and Local products of textile and fashion Items and direct marketing.

Specialties: Sales, Direct Marketing, Customer Service, Supply Chain and Logistics

EDUCATIONAL ATTAINMENT:

· MBA (Marketing): 
Federal Urdu University Arts, science and technology Karachi. 
2010 - 2012.     

· B.COM (Commerce):

Punjab University Lahore.





2003 – 2005. 
 SKILLS AND ABILITIES:
· Superior communications skills in dealing with customers, co-workers, and employees. 

· Both verbal and written. Well groomed and presentable. 

· Well-organized and Ability to plan, organizes, and supervises the work of others.  Having an eye for detail, stamina and a thorough approach to work duties.
LANGUAGES: English, Urdu, Punjabi, (fluent) Arabic and Persian (limited working    proficiency)
SOFTWARE PACKAGES EXPERIENCES:
Oracle

 ERP  

Excel

 word

 Internet and e mailing.
EMPLOYMENT HISTORY:
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Al Wasl International Marketing Management   


May 2015 to Till Date 
Designation: Sales Executive – SMB Sales
· Visit customers and attend meetings with them for selling maximum products of Etisalat according to their needs.
· Identifying and visiting good profile companies, sole ownership person and listing them for offer Etisalat products as per their business values.
· Establishing their needs and advising on the suitability of services to enhance customer satisfaction.
· Collection of customer valid supportive documents.
· To help coordinators resolve discrepancies associated to customer documentation.
· Interaction with other team members.
· To visit existing clients at least once in 2 months.
· To meet minimum 2 new prospective clients per day.
· Provide client interaction with value calls.
· Well meets the assigned targets every month.
· Attending product trainings, to be up to-date with the market developments                  
Kabir Textiles LLC Dubai- UAE


 
September 2013- July 2014
Designation: Sales Executive – Retail & Fashion
· work in a retail fashion boutique having the exclusively ladies dresses

· (lehnga, sarees, kurtiees, leggings Indian Pakistani suits, ladies bags, pants, all over fabric) 

· Experience as a sales executive import/local distribution. 

· Responsible for both phase marketing, inventory management of all Boutique.
· Responsibilities included visual merchandising, stock management, and influencing buying
· Decisions through communicating customer buying habits. 

· Stock inventory management monitoring the stock level at daily bases and arrange to place an order with exporter.
·  Meeting with the distributors in order to pipeline the payment issues.
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 Jan 2010 – Nov 2012
Designation: Branch Relationship Executive Credit cards
· Working as Branch Relationship Officer 

· Bringing applications on the daily basis

· Maintaining and forwarding MIS of the entire team on a daily basis.

· Reviewing the applications and reporting to the Sales Manager.

· Presenting the product information to prospective customers.
· To visit existing clients at least once in 2 months.

· To meet minimum 2 new prospective clients per day.

PERSONAL INFORMATION

· Date of Birth

:
21 Nov,1984
· Marital Status
:
Single
· Gender

:
Male
· Nationality

:
Pakistani
· Visa Status

:
Employment (can join within a month) 
