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Career Objective
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To be able to work in highly dynamic organization that provides equal opportunities to employees and promotes professional growth while maximizing skills and strengths to help achieve company goals.
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Professional  Summary
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· Competent Professional with 3 years of experience in Sales and Marketing and Procurement
· Driving sales initiatives to achieve business volume & conducting competitor analysis to track the Market Trends
· Designing and implementing marketing plans for achievement of the strategic and financial goals of the assigned cluster
· Conducting market research and developing targeted marketing campaigns aimed at growing the attractiveness and appeal of the brand.
· Working experience of Key Accounts Management
· Comprehensive understanding of Agricultural and Food Marketing System
· Working experience in New vendor development, Supplier Contract Management, Purchase Orders and Invoicing, Management of Procurement Supplier Relationships
	Academic Credentials
	
	
	

	
	
	
	
	
	

	Degree
	Year
	Board/University
	Percentage

	
	
	
	
	
	

	PGDBM(Marketing)
	2013
	National Institute of Agricultural
	70%

	
	
	Marketing (NIAM)
	

	
	
	
	
	
	

	
	
	
	
	
	

	B.Sc. Agricultural
	2011
	Marathwada Agriculture  University
	76.67%

	Biotechnology
	
	
	

	
	
	
	

	HSC
	2007
	Maharashtra State Board
	85.50%

	
	
	
	
	
	

	SSC
	2004
	Maharashtra State Board
	80.66%

	
	
	
	
	
	

	
	
	
	
	
	

	Work Experience
	
	
	
	

	  Territory Lead
	– Sales and Marketing
	

	  Dow AgroScienes India Pvt. Ltd (Dow Chemical)
	

	  January 2014 – till present
	
	

	
	
	
	
	

	
	
	
	
	

	Key Expertise
	
	
	
	

	Sales and Marketing
	
	Competitor Analysis

	Stakeholder Mapping and Interaction
	Team Management

	Branding
	
	
	

	
	
	
	
	
	


Roles and Responsibilities


· Achieving targeted sales of the products
· Planning and implementation of innovative marketing strategies for products to maximize market share
· Sales Forecasting
· Conducting regional marketing campaigns for new product launch and to promote existingbusiness
· Planning and designing of advertising and promotional activities using printed, electronic media, internet and other innovative means
· Conducting detailed market study/research to analyze the latest market trends and tracking competitor activities and providing valuable inputs to fine-tune the Go-To-Market strategies.
· Evaluate market reactions and ensure timely adjustment of marketing strategy and plan to meet changing market conditions
· Organizing field level meeting to create awareness at grass root level and providing training to the various stakeholders
· Trade channel management

Achievements


· 32% of sales growth in assigned market cluster compare to last year
· 20% over achievement of sales target
· Successfully lifted assigned territory at 3rd position in the list of top 10 territory at India level
· Successful launch of 2 new products in assigned market cluster
· 2nd best performer in divisional team for 2015

Work Experience

· Assistant Manager – Marketing and Procurement
· PMV Nutrient Products Pvt. Ltd
· April 2013 to November 2014

Key Expertise

	Corporate sales
	
	Customer Relationship Management

	Business  Development
	Procurement

	Key accounts management
	

	
	
	



Roles and Responsibilities


1) Marketing -

· Handling B2B sales, marketing, sales promotions, advertising and client relations.
· Worked with the companies like Danone India, Cadbury, GlaxoSmithKline (GSK), Nestle, Tata Coffee etc. for corporate sales
· Handling key accounts of the company
· Managing customer centric operations and ensuring customer satisfaction by achieving delivery and service quality norms.
· New client acquisition.
· Identifies opportunities and develops them according to the corporate sales strategy
· Performs comprehensive product presentations to the specific market
· Monitors timelines of sample submissions, product shipments and invoices
· Takes care about the follow-up on submitted samples and R&D supported activities/projects
.

  Manages customer complaints

2) Procurement -
· Purchase Order and Requisition -
Review purchase requisition submitted by the concerned functional unit, which includes checking the required specification and suggested supplier if any, to ensure accurate orders and delivery

Create purchase orders

· Services for approval –
Continuous collaboration with the Finance department to ensure purchasing activities are carried out in a timely, accurate and consistent manner

Act as the single point of contact between the Vendors/Service providers and company

· Contract Management –
Prepare contract and manage process related purchasing requests

· New vendor development
· Monitoring, Evaluating and improving supplier performance
· Managing procurement supplier relationship, resolving disputes and claims with vendors

Internship

Bayer Crop Sciences

Summer Intern

April 2012 to June 2012


Project Undertaken


Project Title - Scope of Hybridization in Pigeon pea and business opportunity in India. Key learnings –

· Acknowledged hybrid Pigeon Pea market and its level commercialization in India.
· Analyzed customer’s perception about hybrids available in India
· Devised a strategy for increasing market share of hybrid Pigeon pea in India
· Market research by ground level survey
· Learn data mining and analyzing

Live Project


Philips India

June 2012 to August 2012


Project Undertaken


Project - Customer Delight for low and high involvement products

Understood the customer preferences and behavior for electronic goods both pre and post-sale of goods


Technical Cognizance:


· Worked on Windows 7
· Proficient in MS Office (MS Word, Excel, PowerPoint etc.)
· Worked on Salesforce.com
.

Key Skills:

· Good communication/interpersonal skills
· Excellent writing & presentation skills
· Well coordinating team player
· Efficient in leading/handling tasks
· Languages: English, Hindi, Marathi
	Personal Information:
	

	Name
	Ushatai 

	
	

	Date Of Birth
	28th October, 1988

	Marital Status
	Married

	
	

	Visa Status
	Resident Visa (Family - Wife) till November 2018

	
	

	Notice Period
	No Notice Period. I am available immediately.

	
	

	
	

	
	

	Declaration: -
	


I hereby declare that the information provided by me is true & correct to the best of my knowledge.

.

