VINEETH.C.P.
Vineeth.35606@2freemail.com


An organization in need of a professional with demonstrated success in delivering excellent business efficiency and surpassing revenue targets

AN OVERVIEW


Accomplished career growth with experience of over 11 years in Product Promotions & Launches, Dealer Management, Client Relationship Management and Team Management majorly in Pharma Industry - Female Health Care; Gastro; Surgeon; Respiratory, ENT……
. 

AREAS OF EXPERTISE



· Client Relationship Management

- Identifying Key Accounts 

- Quality Service


- Relationship Building

- Customer Satisfaction 


- Advisory Services

- Service Delivery

· Team Management

- Recruitment



- Mentoring


- Team Building




- Product Training


- Performance Monitoring 
- Feedback 

ORGANISATIONAL SCAN



JULY 2006 TO JULY 2011 : Worked as Medical Representative at KANNUR H Q

Since Aug’11: Working as Area Business Manger based at KANNUR H Q, Covering Kannur, Kasaragod and Wayanad Districts.
From  Jan2016 onwards based at Calicut HQ, covering Calicut, Malappuram, Kannur, Kasaragod and Wayanad Districts 
Growth Path:

JULY ’06- JUNE’07 MEDICAL REPRESENTATIVE BASED AT KANNUR HQ IN PENTAMED ORGANICS
JULY ’07 – MARCH ’09 MEDICAL REPRESENTATIVE BASED AT KANNUR HQ IN RANBAXY LABORATORIES LTD

APRIL ’09 – JULY 2011 MEDICAL REPRESENTATIVE BASED AT KANNUR HQ IN GERMAN REMEDIES PHARMA DIVISION
AUGUST’ 11 – DEC 2015 AREA BUSINESS MANAGER BASED AT KANNUR COVERING-KANNUR, KASARAGOD AND WAYANAD DISTRICTS IN PHARMA DIVISION.  
JAN 2016 ONWARDS BASED AT CALICUT HQ IN A SPECIALITY DIVISION NAMED, GYNNEXT OF GERMAN REMEDIES COVERING- CALICUT,MALAPPURAM,WAYANAD,KANNUR AND KASARAGOD DISTRICTS.
Areas of Exposure:
                               CALICUT,MALAPPURAM, KANNUR, KASARAGOD  & WAYANAD DISTRICTS

Profile

•
Adept at evaluating the current environment to develop and enhance business productivity and the competitive advantage.

•
A strategic and analytical decision maker and problem solver who focuses on the overall picture when ascertaining needs and goals.

•
Skillfully identifies factors inhibiting growth, develops plans to improve performance.
Areas of Strenghts
Expand new business opportunities, investigate market trends and competition, analyze competitive business environment and adapt appropriate strategies to impact both market share and revenue growth. Identify customer base establish product/ service direction, positioning, target market and competitive analysis. Focus on product/ service, promotion and distribution.

•
Initiate, investigate and negotiate new business opportunities; evaluate concepts, plans and competitive operations, formulate strategic plans and institute, requires procedures to guarantee maximum level of image, visibility and customer satisfaction.

•
Maintain open channels of communication to increase business opportunities.

•
Interact with customer to provide continued services, determine needs and goals and discuss sales and planning to ensure optimum quality and cost-effective service in provide
Awards Recieved
· All India Star Performer in German Remedies as ABM in 2015 -16 FY, which included only 1 ABM from Kerala.      ( Award Ceremony Venue = Singapore )

· All India Star Performer in German Remedies as MR in 2009- 2010 FY, which included 2 MRs from Kerala.             ( Awarad  Ceremony Venue = Mumbai )
· All India No : 1 ( Top Performer) in the Training Programme at Ranbaxy which included 30 MRs
· All India No : 1 ( Top Performer ) in the Training Programme at German Remedies which included 55 MRs
· Earned Delta, Monthly as well as product Incentives in Various Months.

· Got Elevation in the same Company within Two years

· Got Recognition for Take up new Responsibility with New Division with larger Area

Sales Performance As Area Business Manager
· 2011 FY PERFORMANCE   97%  WITH   13% Gr           
· 2012 FY PERFORMANCE   93%  WITH   8% Gr

· 2013 FY PERFORMANCE   95%  WITH   5% Gr

· 2014 FY PERFORMANCE   97%  WITH   7% Gr

· 2015 FY PERFORMANCE   108% WITH  29% Gr

· 2016 FY PERFORMANCE    92%   WITH 31% Gr

· 2017 YTD PERFORMANCE  100% WITH 26% Gr

                                                              ACADEMIC CREDENTIALS



2001
 Bachelor of Science (BOTANY)   from KANNUR UNIVERSITY, KANNUR, KERALA.
1998     PRE-DEGREE (PCB STREAM) from CALICUT UNIVERSITY, KOZHIKKODE, KERALA.
1996     S S L C   from BOARD OF PUBLIC EXAMINATIONS, KERLA.
2000     DIPLOMA IN COMPUTER APPLICATION – PRIVATE STUDY

2004     POST GRADUATE DIPLOMA IN COMPUTER APPLICATION (DSE STREAM) – PRIVATE STUDY

PERSONAL DOSSIER



Father’s Name


: RAMADASAN C P                                            [image: image1.jpg]



Date of Birth


: 13 th May 1981                                                 VINEETH C P 
Age



: 35 Yrs Completed
Nationality


: Indian
Religion  


: Hindu
Caste



: Thiyya
Sex



: Male
Marital Status


: Married
Present Address


: MELEDATH HOUSE, PERALASSERY, MUNDALURE PO, KANNUR, 670622, KERALA.
Linguistic Abilities

: English, Hindi, Malayalam.
Location Preference

: ANY WHERE
Current CTC


: Rs. 6.04 Lacs

DECLARATION: 



I do here by declare that all statements made in this Application are True, Complete and correct to the best of my Knowledge and Belief.
PLACE: KANNUR (Kerala, India)





                   VINEETH.C.P.
DATE: 18/03/2017
