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    :  farhan.377895@2freemail.com 
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:  Spouse visa.
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  :  2nd Sep 1979.
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  : UAE License. 

Media Calculation Knowledge:








.GRPs by ratting
.CPRP by GRP

.Channel delivers CPRP 

.CPRP Deals
PROFESSIONAL EXPERIENCE:
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   7 News, (Dec 2016 – May 2017) 
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 : Karachi, Pakistan.

· Maintained effective working relationships with companies with help of advertising agencies.
· Managed top advertising accounts: Unilever, Pepsi, GlaxoSmithKline and Colgate Palmolive.
· Collaborated with advertising agency, authorized partners in industry research, and marketing campaigns.
· Presentations to be used with potentials clients by updating types of advertising offered by the channel.
· Constructing deal with agency’s by offering operative rate’s to manage clients CPRPs.
· Designed client campaigns and ensured computability of technology with processes.
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                CAPITAL TV, (Feb 2016 – Dec 2016)
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 : Karachi, Pakistan.
· Exploring different sales approach to upsurge the sales and regular budget of the clients.

· Developed and negotiated contractual agreements to increasing advertising revenue by 30%.
· Implicate in client integration on the channel to give maximum millage to running campaign.
· Developed leads to garner more clients with help of multiple sources.
· Managed business deals and performed required negotiations on same.
· Conducted meetings with business owners and media planners to negotiate contracts.
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Mehran TV (April 2015 – Jan 2016)
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 : Karachi, Pakistan.
· Prepare and deliver sales presentations to new and existing clients.
· Built a relationship with an advertising agency and clients which led to the opening of 8 new accounts
· Prepare promotional plans, sales literature, media kits, and sales contracts
· Diverse sale pitch by offering BTL activity to agencies and direct client.
· Implicate in special event pitching to clients according to the client campaign.
· Assigned the target according to the cities and effectively on board new brands.
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FILMAX, (March 2013 – March 2015) 
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 : Karachi, Pakistan.     

· Monitored company objectives and prepared strategies for sale processes to complete all goals 

· Established business models for clients, prepared success metrics and designed various advertising options.

· Incorporate the long term deal with the clients by finalizing rate with agencies.
· Incorporate CPRP deals with agencies & assigning target according to the potential of the agency.

· Design the creative option according to the upcoming campaign.  
· Introduce the targeted segment according to the TG and campaign of the client.

· Initiated different special day’s proposal (Valentine day, Mother Day etc.)
· Make on board new client by giving direct presentation with the support of the agency.
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Zaiqa Tv / Raavi Tv (Jan’11 – Feb13)  
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 : Karachi, Pakistan.
           
· Under the supervision of CEO Mr. Irfan Zaki.
· Assigning the target to the Sales team according to the market.
· Worked with the four persons of sales team, two persons per channel.
· Achieved the highest sales target on Zaiqa TV.

· Engaged in changes of Ravi TV’s FPC.
· Engaged with the agency’s on-ground activity for Zaiqa TV.
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                             Worldcall Telecom Ltd. (Nov ‘04 – Dec ‘10)  
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 : Karachi, Pakistan.
· Under the supervision of Head of Sales Mr. Asher Javed.
· Worked with four subordinates under my team.

· Looked after in-house channels advertising.

· Made strategies to achieve given target.

· Involved in new innovation of in-house channels i.e. L-Shape clocks, created legal Music channel for client long term campaign.
· Design fresh in house channel according to the client upcoming campaign. 

· Travel with client, domestic and international Leisure trips.
· Conducted brain storming sessions with subordinates.
EDUCATION:

· EMBA in Marketing from Preston University, 2005. ( From Karachi Campus)

· Bachelor of Commerce from S.M Arts & Commerce College, Karachi, 2001.
CERTIFICATION:
· Sales Management Excellence.
· Consistency Selling.
REFERENCES: To be furnished upon request.

