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Age & Date of birth
        : 30, 13th May 1987

Nationality
                     : Indian

CAREER OBJECTIVE:

I’m a Business Development professional with 4 to 5 years of work experience in Sales & Marketing and Project Planning and I look forward to obtaining a challenging position in a high-quality engineering environment, where my resourceful experience, and academic skills will add value to the growth of the Organization. 

ACADEMIC & PROFESSIONAL QUALIFICATIONS:

	Degree
	Discipline/Specialization
	Institution
	Board/University
	CGPA or  %
	Year of Passing

	Masters in Business Administration (MBA)
	Marketing & Supply Chain
	VIT Business School- Vellore
	VIT-University, Vellore, India
	7.8/10
	2015

	Bachelor’s degree in Engineering (B.E)
	Aeronautical (Mechanical) Engineering
	Tagore Engineering college
	Anna University Chennai, India
	67%
	2009


	Additional Professional Qualification
	Level
	Year of Examination
	Status

	Chartered Institute of Procurement and Supply (CIPS-UK)
	Advanced Certificate in Procurement and Supply (Level 3)
	        July -2017
	Passed with Distinction

	Chartered Institute of Procurement and Supply (CIPS-UK)
	Diploma in Procurement and Supply (Level 4)


	        Nov -2017
	Cleared D1 and Pursuing for remaining


PRESENT JOB & ACTIVITIES:

Corporate relations Manager/Procurement Administrator– Supply chain  -Zabeel International Institutes of Management and Technology, Dubai – U.A.E, from May 2016 to Present.
Responsibilities as Corporate Relations Manager of Supply Chain Program (Sales & Marketing)
· Negotiation and closure of business deals across B2B and B2C market.

· Key Accounts Management and establish communication with Corporate for Business Development.

· Develop Proposals/ quotations to prospective clients and corporate in both private and public sectors (including Sealed bidding) and post negotiations. 

· Playing an integral role in business acquisition and hold responsibility for the effective on boarding of new clients.

· Responsible for the development and achievement of sales, through the direct sales channel for Procurement and Supply Chain Programs.
· Focusing on growing and developing existing clients, together with generating new business. 

· Reporting directly to the Operations & Sales Director and work closely for corporate marketing presentation during corporate meetings, Pricing of programs based on the analytics on external and internal environmental factors. 
· Developing client database, by seeking references across people, process and technology by use of CRM software for data management.
· Customization of programs as per the client requirement, in liaison with the Director, in Program/product development and market development.

· Presentations for Events and seminars for program promotions.
· Support after sales coordination during post program execution stage.

· Organizing promotional seminars, and delivering Industry specific Programs. 

Responsibilities as Procurement Administrator

· Sourcing Trainers locally and globally and negotiation of contracts for short and long term projects.

· Expediting of Purchase Orders, Inventory management, Forecasting and replenishment of stocks such as course materials for various projects and public programs.

· Managing contracts with suppliers for Books and Periodicals from vendors like CIPS, CIMA etc.
· Organizer for Corporate Events and Vendor Management in arrangement of guest accommodation and transportation. 
Achievements

· Successfully negotiated and acquired Corporate Training Deal valued for quarter million UAE Dirham’s with Roads and Transport Authority (RTA) – Dubai.

· Successfully negotiated and closed two Corporate Training Deals worth of above quarter million UAE Dirham’s and above with Dubai Airports.

· Successfully negotiated and acquired corporate deals with Dragon Oil (Oil and Gas) worth of hundred thousand Dirhams.

· Successfully closed Corporate Training Deals with Organizations like Deyaar, Silvertech Middle East, Winnington FZO, Total, FEDEX, Tawazun, ADSSC, and Cleveland Clinics Abu Dhabi (CCAD).

· Accomplished 100% and above targets, value contributing to almost a million UAE Dirham’s to the Organization.  
· Contribution of 25% of the total revenue to the organization’s annual turnover. 

· Successful execution of Campaigns for CSR activities. 
INTERNATIONAL JOB EXPERIENCE:

Territory Sales Manager, Practo Technologies Pvt LTD, Bangalore-India, from March 2015 (1 year).

· Feasibility study including statistical survey conducted for the launch of the product in southern territory and the product launch effectively carrying out.
· Market research and recommendation for the updating the current marketing policies in relation to market competition.
· Client meetings, closing and realization of the targets.
Achievements

· Accomplished 100% of the targets for the southern Kerala market.

· Explored untapped markets and achieved revenues for the company for the last two quarters.

· Up-sells the product for the fist time within the southern Kerala Market

· Explored and achieved sales in new specialties / target audiences for the first time Kerala Market.
Planning Engineer, New Horizon Contracting and Maintenance W.L.L, Doha- State of Qatar, from Jan 2011 (2 years).
Planning of projects, mainly infrastructure based, with the software interface: Primavera and Site Engineering. 

· Handing Infra sites, monitoring work in progress, mainly for backfilling and reinstating the land after laying of Pipes and manholes 

· Preparing and handling the RFI’s and also authorized Engineer in-charge for the inspection of site to test the compaction levels and handing over to the clients after acquiring required compaction levels.

· Planning the Infra projects for tender Stages / Execution stages.

· Identifying the critical path and analyzing the require lead and lag for critical activities. 
· Generation of project timelines, resource allocation, budgeting’s and projection adjustments.

· Daily reports on work in progress and analysis on required duration for project deliverables.

My main Achievements

· Site Engineer for the project by Qatar Foundation mainly in charge on the backfilling and land re-instatement of infra works.

· Simplified the monitoring system for work in progress based on time. 

· Worked closely with the Projects Manager in analyzing and alerting the critical path and its associated activity to predict the schedule of project delivery from planned.

· Lead a team for project final stage on-site activities.
INTERNSHIP IN MANAGEMENT: 

Successfully completed internship with Saint-Gobain Weber in Marketing department from June 2014 till July 2014 on the topic of “Analyzing consumer’s decision making process and creating brand awareness on purchasing tiles and its ancillary products in Kerala”. 

ADDITIONAL QUALIFICATION: 

· Diploma in Project Planning Management using Primavera 6.0 from CADD Centre Training services, India
· Working Knowledge in computer with proficiency in AutoCad 3D, Solidworks, Catia, Gambit, MS-OFFICE, SPSS v.22, Tally 9 ERP. 

LEARNING EXPERIENCE IN MANAGEMENT: 

· Organizer for INVICTUS’15 in Hospitality and Guest care, an international business summit of VIT business school. 
· Finalist for YOUNG BUSINESS LEADER of GRAVITAS’13, an international level Knowledge carnival at VIT University. 
· A core committee Member and internal Marketer of M-CUBE, a club within the VIT business school. 
· Event coordinator and event Marketer for INVICTUS’14, an international business Summit of VIT business school. 
· Coordinator for the Publicity team for GRAVITAS’14, an international knowledge carnival at VIT University. 
ENGINEERING TRAINING & PROJECTS:

· Successfully completed Flight Laboratory training for the course, titled “Introduction to Flight Experiments” at Indian Institute of Technology (IIT), Kanpur.

· Successfully undergone In-plant training in Air Traffic Service, at Airport authority of India, Chennai.
·  Successfully completed a mini project on “Aerodynamic and structural design of 100 seat passenger aircraft”.   
· Successfully accomplished main project on “computational prediction of ice accretion over NACA-0012 aerofoil” in Aeronautical development establishment defense research & development organization, (ADE-DRDO) Bangalore, India.

PERSONAL SKILL: 

Leadership, Strategic skills, Challenge seeker, Negotiation, Adaptability, Marketing & Branding.
Languages known:

 English, Malayalam, Tamil. 
HOBBIES: 

Guitar enthusiast, Music, Tennis, Movie, Reading, Driving.   

EXTRA CURRICULAR ACTIVITES:

· Actively participated in cultural programs in school, college and University in music, dance and instrumental music.

· Won the district runner up award for Roller Skating.

NIRMAL (B.Eng, MBA, CIPS-UK)
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