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Professional Summary
To pursue a suitable position in a challenging environment where my abilities, knowledge and skills are utilized to
contribute towards the organization's goals. Energetic Sales Representative with 4 years of B2B sales experience. Highly
ambitious with background in sales, marketing and advertising. Expertise in market analysis, forecasting and client needs
assessments.
Skills
Sales analysis
Process implementation
Customer service
Extremely organized
Self-motivated
Client assessment and analysis
Highly competitive
Conflict resolution
Client development
Powerful negotiator
Account development
Risk management processes and analysis
Networking skills
Territory management
Data management
Developing local contracts
Team leadership
Personal Information
Gender: Male
Date of Birth: 21/07/1990
Marital Status: Married
National: Indian
Visa Status: Company Sponsorship
Driving License: Valid Driving License
Work History
Sales Developer
Jan 2016 to Current
Al Aujan and Coca Cola Beverages Company
Part of top 3 performers in terms of Value an Volume completion against budget for the  year 2017
Helped company in Vat implementation from a sales perspective 
A competent professional with experience in Sales in Organized and Unorganized trade across Dubai.
Administration and Warehouse department experience.
Market Research Experience (Project -Product availability).
Strong personal skills including focused listening, logical thinking, and working in a high-pressure.
Self-motivated individual, deadline focused and thorough in approach to work.
Have a professional style of communication & ability to build rapport with prospective customers.
Working as a Sales Developer and performing the following duties:.
Handling Accounts Like Carrefour's, Lulu's, Coop's etc.
Achieving value and volume targets month on basis.
Supervising and achieving SOVI targets (Share Of Visible Inventory).
Managing timely deliveries to avoid out-of-stock situations.
Maintaining outlets with MSL on a daily basis (Must Stock List).

Jan 2014
Communicated regularly with territory, regional and strategic managers for daily support and strategic planning for
Achieving Route Compliance standards on a daily basis.
Constant follow up on collection and timely collection of payments according to ACCBC Policies.
Clearing out disputes in the customer accounts and managing returns.
Handling the requirements of the existing client base and developing the account.
Managing merchandising requirements as well as merchandisers reporting into me.
Bringing in new clients to improve on sales figures.
Achieved departmental objective by setting team objectives
Implemented marketing strategies which resulted in 12% growth of Volume achievement.
Sales Trainee
Aujan Industries – Dubai
Worked closely with the sales team.
Representing the company professionally, ethically and morally at all times.
Conducting market research in Key Account, Wholesale and Retail departments.
Assisting Administration and Warehouse departments.
Market Research Project -Product availability and Market Study.
Maintaining high levels of product and customer knowledge.
Identifying the customer's needs.
Attending sales appointments at client's premises.
Developed and maintained long-term relationships with policyholders and small business entities.
accounts.
Education
Masters of Management Studies:
University of Mumbai -
Bachelor of Management Studies:
University of Mumbai -
High School Diploma:
International Indian School Dammam - Al Khobar, Eastern Province, Saudi Arabia
All India Senior School Certificate Examination (CBSE) with Commerce Stream, securing 79.8% marks.
High School Diploma:
International Indian School Dammam - Al Khobar, Eastern Province, Saudi Arabia
All India Secondary School Examination (CBSE), securing 81.6% marks.
Additional Information
Represented Saudi Arabian Cricket team at an International Level
Awarded sports scholarship (Std. XI)
Best outgoing sports person (Std. XII)
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July 2013
May 2011
March 2008
March 2006
