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SREEHARI 
MBA ( Marketing And HR)






 
           

Sreehari.382141@2freemail.com 
	OBJECTIVES:-


To be a part of organization that makes my work challenging as I strive for excellence and  believe in achieving goal to its best, harnessing true and full potential.
PROFILE:-
A post graduate (MBA Marketing) with more than 1 year dubai banking sales  experience and, 1 year experience in india on sales and HR. And diploma on Accounts from sree shankaracharya computer centere from india.
A tour through my enclosed resume shall take you through the details and I am confident in my credentials you would find a perfect fit for the said job. Thank you for sparing your time. I would appreciate the chance to meet with you in person to discuss as to how I could be a vital part of your organization.
EMPLOYMENT EXPERIENCE:-

Company name     :ADCB    Simply life[image: image2.jpg]simplylife



www.Adcb.ae
Designation 

 : Relationship Officer

Tenure                            : 1 YEAR

Key Responsibilities: 
Direct Sales – Credit cards & Personal Loans [S T L]
· Implement best practices to meet customer’s needs and requirements

· Ensuring the monthly targets in various bank products of  self and the team assigned are met

· Products Handling –Credit Cards, Personal Loans, CASA,

· Meeting the customers directly for cross selling and documentation of primary product with proper KYC norms.

· Ensuring the monthly targets are met.

· Post sale services and maintain the relationship with customers

· Listing of new companies with the Bank..
· Ensure that earn  good incentive  monthly.

· Maintain good relationship with the customers to get good references.
· Direct prospects to the field sales team when needed.
· Report sales data, including activity and opportunity statistics, quotes, pipeline, forecast, and referrals.
Company name :     ACADGILD,  EDVISTA EDUCATIONAL PVT. LTD.
Duration                  :  1 year
Position                    :  Sales Exicutive with HRcounciling.
Place                         : India , Bangalore

Key Responsibilities:
· Strong phone presence and experience dialing dozens of calls per day
· Enter and update customer information in the database.
· Handles incoming leads & establish communication over email and phone.
· Meet the customer to give more details about the products.

· Be fully knowledgeable about the products
· Ask questions to understand customer requirements and close sales
· Making appointments to meet new and existing customers
· Ensure that the monthly  target are met .

· Post sale service and maintain the relationship with customers.

· Ensure maintaining the customer relationship to get good reference.

· Keep records of calls and sales and note useful information

· Handle grievances to preserve the company’s reputation
· Be a part of sales meeting and developing strategies
· Prepare and deliver appropriate presentations on services.
· Contact potential or existing customers to inform them about a product or service using scripts
Company name  :        BAJAJ FINSERVE PVT LTD

Duration                   : 45 days

Position                     : relationship executive

Remarks                   : Internship(MBA)
Key Responsibilities:
· Meet in person with potential clients to advice and assist with set-up formalities.
· Ask questions to understand customer requirements.
· Prepare applications as necessary for customer requirements.
· Ensure that made daily repots to the senior superior
· Conduct market research to identify selling possibilities and evaluate customer needs
· Build a project related to market research.
EDUCATIONAL QUALIFIACATION :-
· SSLC from Board of Education kerala, India
· Plus Two from Board of Education Kerala, India

· BBM course completed ,Kannur university,kerala,india 

· MBA (marketing) course completed , mysore university, Karnataka , india.

· Diploma in  Computerized Accounting(Tally ERP9, Peachtree, QuickBooks & Tradeasy) , Microsoft Excel and Business Logistics Management, Sree Sankaracharya Computer Canter ,Kerala, India
TECHNICAL SKILL

· TALLY ERP, PEACHTREE, QUICK BOOKS, FOCUS
· Microsoft Office™ (Word™, Access™, Outlook™, Excel™, PowerPoint™) 
STRENGTH
· I am enthusiastic, hardworking and always ready to work with dedication. There is no barrier of region and time to work therefore I’m flexible at time of work. My inter-personal skills and will power that contribute in all possible ways to achieve the objective.
· Faith in God and parents also pay to my strengths.
POSITIVE ASSETS

·      Self motivated, determined, quick learner.
·      Confident, Honest & adaptable.               

PERSONAL SKILLS & ABILITIES

· Effective problem solving abilities 
· Teamwork, Managing escalations, Active listening

PERSONAL 

Date of Birth                            : 07-06-1993
Nationality                               : Indian

Languages Known                   : English, Hindi, and Malayalam
Visa Status                               : Visit Visa
Marital Status

          : Single

