        Varun 
Email:  varun.382334@2freemail.com 
D.O.B: 02/10/1984


Objective: Seeking potential assignments in Project Execution along with online Sales & Marketing with an organization of repute
CAREER SUMMARY
· 10.5 Years of experience in Client Relationship Management and assisting in Project execution with well known organizations.

· Experience in charting out Sales strategies and contributing towards enhancing business volumes & growth.

· Developing and maintaining relationships with Clients, Contractors and Consultants.
· Self motivated learner with the ability to work independently.  

· Possesses strong written & oral communication, interpersonal and relationship management skills.

AREA OF EXPOSURE

Sales & Marketing, Project Execution and Business Development
· Planning, initiating, monitoring & executing the responsible projects by maintaining time, cost and quality.

· Adhering to plans & schedules, participating in team meetings for individual projects.

· Interacting with team members to ensure smooth progress of project work.

· Coordinating with manufacturing team for production planning.
· Maintaining quality norms throughout the development & implementation process.
CAREER CONTOUR
Ballarpur Industries Ltd. As Trainee Engineer (Paper manufacturing Sector)
June 2005 Till Nov 2005
Ballarpur Industries operate in diversified sectors including paper production, power production & power distribution.
I worked as a Trainee Engineer in Ballarpur Industries Ltd Yamuna Nagar (Haryana) in Paper manufacturing division.

The plant was fully gas power fired plant by Avantha Group.(One of the four captive thermal power plants by Avantha Group)

Accountability

· To monitor and assist the maintenance team of material handling systems.

· Training Details: To understand & conceptualize complete paper manufacturing concept starting from chipping onwards to coating including trouble diagnosis with maintenance team.
 IBM Daksh as Technical analyst from Oct 2006 till Jan 2008 
Accountabilities:

· Assisting the project head in innovating lower time consuming troubleshooting techniques.
· Troubleshooting financial software like QuickBooks and Quicken via remote access mode.
· Sales of our financial software online.
· Providing remote solutions for Windows & Mac. 
· Troubleshooting windows operating system.
June 2008 till July 2009 (For further studies in Australia)
(M.Tech in Advanced Manufacturing Technology)

LARK Engg. Pvt Ltd.(Yamuna Nagar)
as Sales  Engineer from August 2009 To March 2011 
Manufacturers of Constuction machinery and bulk material handling equipment like Screw Conveyors & Feeders, Grinders, Pellet dies, Mixers, Blenders, Conditioners, Bucket Elevators, Chain Conveyors etc.
Accountabilities:
· Formulating marketing strategy.  
· Meeting and exceeding the sales volumes.  

· Project risk and remedy management. 
· Handling the Govt. Sector Project Installations.
· Developing, executing requests for quotations, tenders, and proposals.                      

· Interacting with team members to ensure smooth progress of project work.
· Planning, initiating, executing and monitoring projects with time, cost and quality.

· Conducting competitor analysis & competency mapping for keeping abreast of market trends and competitor moves to achieve market share metrics.

· Identifying and developing new streams for revenue growth and maintaining relationships with customers to achieve repeat or referral business.

· Manage overall delivery of the projects.

WAM  INDIA PVT LTD (Mumbai) as  Sales Engineer  from  April 2011 to December  2011 
Manufacturers of Construction machinery and bulk material handling equipment as mentioned in previous company along with Valve Actuators, Bag Emptying Equipment, Feeding & Metering Equipment, Level & Pressure Monitoring & Silo Safety Components, Pneumatic Conveying System Components, Rotary Feeders, dust Extraction systems.
Accountabilities:
· Assisting the sales managers in the sales & marketing division.
· Interacting with clients and provide both pre and after sales advice and service.

· Sales Presentations and Contract negotiations.                 

· Document market requirements.

· Creating Segmented Report Analysis for smooth sales function.     
· Market and competitor’s Analysis            

· Attending customer briefings at their corporate sites.

· Giving demonstration, how our product can solve their specific requirements
· Managing the full pre-sale implementation of the product, sometimes involving professional services, product management, and technical support.

Sai Hospitality And Facility Management (Gurgaon) as Business Develpoment Manager (Construction machinery and bulk material handling equipment)
January 2012 to March 2014
Accountabilities:

· To provide a comprehensive suite of services in the Capital goods and Construction industries like mixers, drilling machines, fastening equipment, Conveyors & Feeders, Grinders, Mixers, Conditioners, Bucket Elevators, Chain Conveyors etc.

· Generation of Enquiries & applications by probing with customers.

· Handling the tender process.

· Manage procurement and inventory management system.

· Providing project implementation services for their distribution network system enhancement.

· Handling techno-commercial query meetings & Techno/commercial negotiations.
· Follow up and realization of Payments.

· Developing the business by penetrating into govt. departments like Railways, Public works department, mining Dep., Urban Development agencies etc.

·  Visiting customers for their exact application requirement.

Chanderpur Works Pvt. Ltd. (Yamuna Nagar, Haryana) as Senior Engineer (Cement processing equipment, Grinding equipment, Biomass gasifiers, pressure vessels, heat exchangers, fertilizer processing equipment, mineral processing equipment, paper processing equipment, material handling equipment & customized engineering goods) 7 April 2014 to 19 July 2018
Accountabilities: (sales & marketing, project management, costing & procurement)
·  Handling concerned projects from receiving purchase order till the dispatch of equipment.

· Coordinating with sales, design, process, purchase, quality, production, store, logistics & dispatch department to achieve time bound deliveries for Indian & foreign clients.
· Generate enquiries, coordination with the clients, prepare quotations and handling tenders from pre bid meetings till the submission of quotation.

· Monitor & follow up with environmental clearances of various projects of various companies to generate enquiries.

· Interacting with clients and provide both pre- and after-sales services.

· Market and competitor’s Analysis.          

· Coordinating with existing dealers & seeking new dealers over the globe to enhance Chanderpur’s dealer network.
· Preparation of agreements & contracts for new clients & dealers.

· Updating company’s presentations & coordinating with the website host for search engine optimization.
· Publication of company’s newsletters, articles in magazines & marketing portals.
· Maintaining social media portals of company to explore better & wide scope of opportunities worldwide.

· Participation in various exhibitions as a delegate or exhibitor, conferences, webinars & different events for advertising.
· Initialize new scopes in biomass gasifier division & supervision in maintenance of biomass gasifier at Chanderpur Renewable Power Pvt. Ltd.
Academic Qualifications:

	Qualification
	    Board/University
	Percentage
	Year of Passing

	     B.Tech (Mechanical)
	P.T.U, Jalandhar
	   66.7%
	        2006

	     M.Tech (Mechanical)
	Swinburne University 

Melbourne , Australia
	   66.3%
	        2009


COMPUTER SKILLS        
· Application Software’s like CAD/CAM 
· Done some projects in Pro- E.
· Enterprise resource planning (Oracle)
·  Good knowledge of Operating Systems (Windows),
·  MS Office applications like MS-Excel, MS-word, Power point etc.
· Good grasp on Acrobat Reader.
