[image: ]PRASANTA 
E-Mail: prasanta.382938@2freemail.com 

Date of Birth: 20 March 1983
Nationality - Nepal
On Visit Visa 
Languages – Fluent English, Nepali, Hindi & Urdu

Objectives:
Seeking for a position where I can utilize the skills and knowledge gained from my experience and to enhance value to the organization, capable of handling Sales, Sales Promoter, Merchandiser, Customer Service and Administrative duties, willing to learn, work hard and contribute my skills and knowledge, Team player, High sense of responsibility.

WORK EXPERIENCES
· Worked as a Sales Promoter at Almuftah Group (Electronics & Appliances) from 3rd of February 2014 to till 3rd of February 2018 at Doha-Qatar
· Worked as a G4S, Security Guard, from 25th of April 2010 to till 5th of Jan 2012 at Abu Dhabi
· Worked as part time Electrician for two years

PROFESSIONAL SYNOPSIS
· A Competent professional with 4 years of experience as a Sales Promoter Personnel.
· Honest, with common sense having the ability to lead and follow, abided by rules, communication skills.
· Honest, dependable. compassionate, trustworthy, self-motivated
· Excellent communicator seeking a challenging position, utilizing current skills and abilities, with the opportunity for professional growth.
· Capable of working under pressure both independently and team player.   

Role and Responsibilities
· As a Sales PromoterMerchandiser and Security Personnel was an observer and attended to details.
· Welcoming and appreciating prospectus customers.Talking with customers to understand their requirements and expectations
· Relate the details in a clear and concise manner either written or verbally. Maintaining daily sales records and sending daily/weekly reports to superiors.
· Keeping cool calm head and make decisions in a crisis situation, if any.
· Having knowledge about the surroundings and incorporate them into the general safety of the public.
· Sell products to customers, who visit the retail outlets, ensuring high level of customer service in order to reach sales target.
· Verify stocks daily and place order with the Shop Supervisor for the required quantity of products/brands to ensure that minimum stocks are maintained at all times.
· Merchandise products in the store shelves to ensure maximum visibility and exposure to the product/brand.
· Participate actively in sales promotions to increase sales and meet targets.
· Gather market intelligence on competitor’s products, pricing, promotions, display materials, etc. in order to meet and stay ahead of competition.
· Prepare and submit reports periodically on sales turnover and stocks with a view to monitor profitability of operations. 
· Interact effectively with other fellow members to achieve sales target.

ACADEMIC CREDENTIALS

Educational:
· Graduation - B.A. from Kalimpong Government College, India in 2006
· Post-Graduation – M.A. from North Bengal University, India in 2009

Other: 
· National Cadet Cops (NCC) Trained.
· Training on Retail Excellence: Spearhead Training, Resource Person, Mrs. Catherine Brooks, Qatar.

TECHNICAL SKILLS
· Computer Knowledge	:    Win-95, 98, 2000 and XP, MS-Office
· [bookmark: _GoBack]Other		:    Electrical Wireman

LANGUAGE EFFICIENCY
· Speak: English, Hindi, Nepali
· Read:	English, Hindi, Nepali
· Write:	English, Hindi, Nepali


PERSONAL INTERESTS
Shopping | Traveling | Reading | Football | Table Tennis 


References will be available upon request.
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