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ASHWANI 

Email : ashwani.383080@2freemail.com  D.O.B : 26th Jun’79


SHIP BROKER - SALE & PURCHASE / TECHNICAL CONSULTING/ CLIENT MANAGEMENT/ 
MARKET ANALYSIS / NEGOTIATION /SALE-EXPORT/PROFESSIONAL
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PROFILE


· Competent & diligent Professional, offering over 12 years of well-honed experience in Shipping, Sale & Purchase of Ships, Ship Technical services and consulting, International Sales/Sourcing of Ship’s Machinery/Spares/Navigational Equipment and handling other Commercial Operations.

· Highly competitive shipbroker accomplished in leveraging good network of contacts to sale & purchase of vessels. 
· Currently associated with Sinotech Marine Hong Kong as ‘Manager – Business Development’.
· Excellent Relationship Management skills, articulate, combine strong business acumen with the ability to conceive profitable and efficient solutions utilizing technology. Industrious, thrives on a challenge while working effectively with all levels of management and the people therein.

Key Competencies

Client Relationship Management - Negotiation - Sale & Purchase - Market Analysis - Operations Management - International Marketing & Business Development - Logistic Management
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PROFESSIONAL EXPERIENCE & ACCOMPLISHMENTS
SINOTECH MARINE, HONG KONG                                                                                            Since November 2017
Business Development Manager 
· Providing Ship Broking services to Owners, Investors and Banks for Sale & Purchase of Marine Assets/Ships for their fleet. 
· Conceptualizing strategies & execution of plans for promoting Technical services of ‘Sinotech Marine’ such as Marine Pre-Purchase Inspections, Surveys, Dry Docking & Repair, Commercial Surveys (off-hire/on-hire), P&I Survey, Damage claim estimation.
· Networking with Ship-Owners, Operators, Ship Brokers, Banks and Financial Institutions for promoting group technical products. 

· Constantly working on client’s database and analyzing/understanding their needs for technical services which in turn discussed with technical team for developing tailor made solutions for them.

· Working on developing a quality team of surveyors worldwide whose services are in turn aggregated and offered to various clients as per their commercial/technical requirements.

· Engaged in promotion of the company through Digital Marketing platform by constantly working on improving website and using online marketing tools.

INTEROCEAN SHIPPING, NEW DELHI (INDIA)                                                     February 2016 – November 2017
Ship Broker (Sale & Purchase of Ships)
· Work profile encompasses market Ships to customers/clients.
· It involves sale & purchase of second hand ships, New Building Contracts & ship sale to cash buyers for Demolition at the yards.
· Maintain records of ships available in market for sale & keeping a constant dialog with ship owns regarding purchase requirement from Buyers for various tonnage (bulker/tanker/offshore assets).
· Built up a data base of contacts of ship owners / ship brokers worldwide with the details of their decision makers responsible for sale & purchase of tonnage. 
· Negotiating deals, negotiating main terms of contract/clauses, Vsl delivery basis SS/DD, inspection, bunker, lubes etc. and seeing it through to its conclusion and any follow up that may be involve.
· Ship Inspection arrangements involving sellers, buyers, appointed surveyors & port agents of the ship supposed to be inspected, .
· Market Analysis & tracking shipping market closely, interpreting trends & spotting opportunities for clients.
· Vessel Valuations & presenting business proposals to potential clients, .
INTEROCEAN SHIPPING, NEW DELHI (INDIA)                                                                   May 2005 – January 2016
Manager – Business Development & Sales
· Involved in conceptualizing, planning, implementing and monitoring of international sales strategies to drive growth in business volumes and achieve annual volume target. 

· Sale/Export of Ships Machinery/ Equipment/Spares.

· Ensure timely service, delivery as well as collections from the clients within the stipulated credit period while managing the distribution system of the company and maintaining smooth operations across the units.

· Conduct periodic training for new hires and existing personnel dealing with export of ship spare parts to facilitate the application of proper processes, procedures, regulations, and laws relating to export. 

· Arranging & coordinating with Pre-Shipment Inspection Agencies like DNV & Bureau Veritas, Manage entire export documentation & international logistics for cost effective deliveries. 

· Handled key clients such as NYK Shipmanagement Singapore, Project Shipping Inc. Greece, Eurotank Greece, Liberty Maritime USA, Provmar Fuels USA, US Combustion USA, Shiserco Switerland to name a few.

· Received Appreciation for achieving sales target in a particular month.
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          Jun’04-Apr’05

Marketing Executive

· Made fact-based decisions regarding marketing strategy to develop the products as a brand while designing effective & cost-efficient implementation programs based on customer analysis and industry analysis.

· Coordinated and negotiated among the clients in order to elicit, analyze, communicate and validate requirements for changes to business processes, policies and information systems.

· Identified and developed vendors/ suppliers/ for achieving cost effective purchases, reduction in delivery time and ensured a reliable Supply Chain to enhance business development through formal presentation, while working closely with the sales channel to ensure target achievements.
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             Sep’03-Jun’04

Sales Executive 


· Handled Direct and Institutional Selling through interfacing with Various A-Grade Schools for Brand Building & business generation.

· Planned and executed marketing strategies and prepared presentations and proposals  for various schools
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EDUCATIONAL CREDENTIALS

MBA (Marketing), 2003

IIMT, Meerut , UP Technical University

Graduation (Economics), 2001

CCS University, Meerut

Diploma in Mechanical Engineering (Production), 2000

Government Polytechnic, Dehradun (UP Board Of Technical Education)
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REFERENCES: Available on Request
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