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HR CONSULTANT

UAE: Off No 568 Abdullah Kambir Business Center Abu Baker Siddique Metro Station Dubai
INDIA: Office No 203, Balaji Heights, Chimanlal Girdhardas Road, Ahmedabad, Gujarat

Human Resource Management, Market Research & IT Consultant
Portal Services | Public Networking | Website Design | Digital Marketing

Manpower Recruitment (Professionals + Labors) | Remote Workers | Job Advertisement
Job Search Assistance | CV Writing - Distribution | Visa Service | Certificate Attestation

Manpower Sourcing - Recruitment Services

Providing Professional Services to Employers since year 2002
Authorised Foreign Representative of Licensed Manpower Agencies

Issue Demand Letter > Chamber of Commerce + Embassy Attestation >
Interview Candidates Online > Issue Visa + Ticket to Selected > Manpower Deployed



AJI


Objective

 To build a successful Sales/Operation/Administration managerial career in an organization that encourages hard work and creativity, utilizes one’s talent and experience to reach the common goal through the individual and organization’s growth.
Professional Summary 

 I started as Territory Sales Incharge and moved to Managerial cadre including Branch Head in the last  20 years. This helped me in building up leadership skills that is the key to sense the pulse of subordinates, common people and the market. I have maintained very high standard of Team work, and have imparted training to one and all under me and achieved the desired goals with in a short span of time.

Experience

1. Company Name             :     Group SA. Angola (APRIL 2019 till April 2022)
    Position Held                :      Sales Manager- Distribution-Food &Cosmetics
                                       

    Location                        :     Luanda-Angola 

    Job Description             :     Generating Revenue Through Route sales on daily basis
             Handling Sales Promoters area wise. Monitoring Promoters and             

                                                 Their sales activities through wholesalers and distributors.

                                                  Looking after placement of all SKU’s and collections on daily 

                                                  Basis. Monitoring placement of new products. Monitoring 
              effective use of schemes for placement of products. Increasing
              Revenue through increasing customer base 
             
            
2. Company Name             :     Transport corporation of India  (Feb 2015till Dec 2017)
    Position Held                :       Manager Sales 

 
                                          :       Developing customer  base and Vendors. 

    Location                        :       Nigeria 

    Job Description             :      Increasing customer base through daily sales calls 
              Placement of maximum number  of trucks on a daily basis
              to increase revenue. Increasing the vendor base through sales 
                                                  Calls on a daily basis. Monitoring the timely delivery of goods
              to customers. Tracking of trucks and timely reporting to the 
              customers for smooth operation 
3.  Company Name 

:    EMKE GROUP .MOZAMBIQUE(JULY2011 till 24 th dec2014)    
     Position Held
    
:    AREA  MANAGER  .TRADING (COMMODITIES-Rice)
     Location                     
:    BEIRA MOZAMBIQUE. (www.emkegroup.com)

     Job Description     - Started the branch. Was into sales of rice  from vietnam, Thailand and india.( 5% to 25%broken)Was handling major distributors and wholesalers.  Was  handling the clearing agent and logistics account for smooth clearance of goods. (Both containers and Breakbulks).Handling the customs department  where ever   Required ( Giving proof of LC issued by Bank, customer  invoice.international rice price etc.)Handled the debtors account  clearly and collections of  cheques from distributors. Study the market and competitors regarding what quality of rice they bring in and sell for what price. Monitoring the exchange rate fluctuations and timely change the rice price to avoid exchange rate loss. Handling the entire branch operations from stacking of rice  ,offloading  and loading .Knowing portugese and hindi well has helped because most of the wholesalers are from Aghakhan community from india who speak hindi and portuguese.Travelled across Mozambique and knows the pulse of people who consumes what quality  rice  .  
                                    Emke Group is an 8000 crore turnover company employing 29000 people worldwide. The rice sold is in the Brand Name LULU .Operates in Africa 

                                    ,Arab countries and india.

4.  Company Name 
    
:
AVIVA life InsuranceCo Ltd (Jan 10th 2008 till Mar 30th 2011 )

     Position Held
 
:
Deputy Branch Manager


     Type of Industry

:  
Insurance

     Location
 

:  
Calicut Branch (North –kerala)
     Achievements             
: 
Number 1st DBM of the zone for the year 2008-09 in all             




parameters  was handling 13 sales managers for the years 2008 




and 2009 
5.  Company Name
:  
ICICI Prudential Life Insurance Company



(April 2005  to  DEC 2007)

    Position Held
:
Agency Manager

    Type of Industry
:
Insurance

    Location
:
Calicut  (North –kerala)
    Achievements                :  Started as a unit manager in the year 2005 ,cleared the goal                  sheet  for the year 2005 . Got promoted as Agency manager in 2006 april .i was handling 55 advisors in the period 2005 -2006 . Had become the no. 1 agency manager to do maximum number of sales for the year 2006 –March.
6. Company Name
:
Comex Global Ltd. (NIGERIA); July 2003-November 2004

   Position Held
:
Business Development Manager 
  Type of Industry
:
Sales of rubberized products (household materials) and exports.
  Job Responsibilities    
:
Planning and executing policies to achieve the desired results 



Monitoring the Logistics Account.
.
7. Company Name         
:    
Hindustan Lever Ltd. (Kerala, India); March 2000-Jun 2003

Position Held               
:
Territory Sales Incharge (Detergents- Institutional Sales)
Location
:
Cochin

Job Responsibilities     
:
·    Ensuring hundred percent effectiveness in the distribution     

      network.

·    Execution of all kinds of schemes and promotional activities      

      with planned targets.

·    Formulation and submission of special plans for counter  

      competition in sensitive markets.

·    Key Account Management with smooth relationship.

·    Monitoring daily sales in terms of value and product.

ACADEMIC DETAILS

MBA, Marketing; 1998-2000

S.R.M. Institute of Management Studies

Madras University, Chennai

B.A. Economics; 1995-1998

Calicut University, Kerala

PERSONAL DETAILS

Date of Birth
:       15-12-1977

Nationality
:

     Indian
Marital Status 
:       Married

Languages Known
:       English,French,Portuguese,Hindi, Malayalam, and Tamil

Hobby 
:       Listening to music
Contact Details 
:       aji-404414@2freemail.com 0504753686
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