SHEELU

   


      E-mail :- sheelu.42373@2freemail.com 
To,

Dear Sir,

 
Sub :- Application for the post for Marketing and Sales
 

With reference to the above mentioned subject according to my qualification & experience. I am pleased to enclose my curriculum vitae & would welcome a feed back from you.
 

The picture of my curriculum vitae points out is one of immense initative with a very particular emphasis on my past experience.
 

If my experience is of interest, I would be happy to provide reference and future information towards possible requirements. I would appreciate to be informed about current job possibilities & I thank you for taking the time to counter the enclosed. 
 

Thanking you,
 

Your's Sincerly,
 

 

Sheelu.

SHEELU

      E-mail :-  sheelu.42373@2freemail.com 
Career Objective:-   Seeking a challenging position which would be helpful in developing career and like to utilize existing potentialities for meeting the organizational goals.

Career History :-




Company   :   SHARAF LOGISTICS LLC, DUBAI



Position     :
Sales Executive – Abudhabi




From
      :      June 2008 to till now

Company Profile :-  Sharaf logistics is the logistics division of Sharaf Group. Sharaf group is fully UAE owned & headquartered in Dubai. Since its inception in 1976, the Group has built on its infrastructure to launch & diversify into businesses like Retail Fashion, Electronics, Shipping, Finance, Travel & Tourism, Rent-a-car, Supply chain Management, Warehousing & logistics, Airfreight,& GSA, Real Estate, Food processing, Manufacturing, Information Technology etc. 
Duties & Responsibilities :

· Identifying the new opportunities in the market through cold calls 

· Targeting the prospective clients for enquiries and following up on a periodical basis

· Offering best possible freight rates after negotiating with the worldwide agents of Sharaf logistics.

· Convincing the customer for getting value added service to book their shipment through Sharaf logistics network.

· Handling all Sea -Import, Export, LCL, or Cross- Trade shipment and Air & Land shipment.
· Building & maintaining good rapport with existing clients & attend to their requirements.
· Closely monitoring the shipments until the cargo reaches the final destination.

· Handle complex enquiries and customer complaints to identify & improve the services to meet the customer needs.

Company  :    Baqer Mohebi Est., Dubai
Position    :    Area Sales Officer- Abudhabi {HORECA}
      



From        :    August 2004 to June 2008     
Company Profile :-  Baqer Mohebi Est.is the main arm of Zainal Mohebi Group for marketing & distribution covering U.A.E., Oman & Iran. Company imports & markets over three thousand SKU’s within fast moving consumer goods and institutional products inclusive of food {Puratos-Bakeries & Pastries products,Belcolade- Choclates, Figaro olives & olive oil, Nutro,Vicenzi & Baker’s pride Biscuits, Twinings Tea, Volvic Mineral water, Ducros spices & Honig pastas etc.} non-food {Duni napkin,tablecover etc, Pal- chef wear, Kimberly Clark- Kleenex & Scott Brand} and tobacco {Habanos & Panter Cigar} and is well respected & reputed firm since its inception in 1931. 

Duties & Responsibilities :

· Developing the  existing business by introducing new product ranges to the customer.

· Maintaining and developing the business of  existing & new customers by ensuring high customer satisfaction

· Identifying the opportunities in the market. 

· Monitoring and providing feedback of competitors activities to the management

· Preparing Action plan report for achieving the  target.

· Provide new business deals/contacts and monthly sales summaries to the management. 

· Achieving Quarterly sales Target.
  Company  :     Al Modhish Trading LLC, Dubai
   



   Position   :     Sales Coordinator

   From       :      July 2001 to August 2004

Company Profile : Dealing in retail for ready made garments & accessories under the American brand  name – GASOLINE, having 19 outlets in GCC countries.

Duties & Responsibilities :

· Meeting the needs of showroom requirements.

· Monitoring the stock requirements to each showroom.

· Helping to prepare sales target to each showroom.

· Managing and Liquidizing the non moving stock.

· Preparing & maintaining discipline Time-schedule for the showroom.

· Outdoor marketing of ageing stock & promoting the product.

· Proper feedback to management about customer’s latest demand.

Making customer data bank & informing about new fashion or promotion to customers.
Personal Assessments:

· Honesty and trustworthy.

· Excellent communicator and mediating skills.

· Flair to get along with any new atmosphere.

· An adjustable and outgoing nature.

Professional Qualification :

· Passed MBA { Marketing }1997 from A.M. Jain Institute of Management, Chennai, India.

· Diploma in Computer Application fro DIAS Computers, Bhilai, Chattisgarh State, India

Extra Curricular Activities:

Played Inter-College level in Volleyball & Cricket. 

Participated in Drama’s in School & College

Languates known:

English, Hindi, Malayalam & Tamil.

Personal Details:

Name             :

Sheelu

Date of Birth  :
27th March 1972

Nationality     :
Indian

Martial status :

Married

Visa Status     :
Employment/ NOC
License           :
Valid U.A.E. Driving License

Aspiration : Wish to be associated with any professional organization which would develop my career and position.

