	
	


Career PROFILE:

Fresh engineering graduate from University of East London, UK (BEng Electrical and Electronic Engineering) with entrepreneurial drive and critical thinking aptitude. Over 6 years UK and European new business development, customer relationship management and representation experience. Track record of securing new businesses and winning over new clients.    
key skills and personality:

Sound planning and strategic management skills. Excellent communications, inter-personal, networking, leadership and negotiation skills with the ability to influence outcomes; sound problem-solving skills with the ability to multi-task under high-pressure and take quick and effective decisions.          

education:

BEng Electrical and Electronic Engineering, University of East London, UK (2004-2008)

Key subjects: Circuit Theory, Engineering Computing, Electronic & Digital Principles, Mathematics, Engineering Science & Applications, Analogue & Digital Electronics, Analogue and Digital communications, Software engineering & microprocessor system, DSP, Communication Circuits and Embedded systems and IC design. 

Final-year project undertaken: Digital display of temperature and flow-rate of liquid using Micro-controllers/Microprocessors. (Passed with Distinction)

Postgraduate Diploma in Management Studies, City of London College, UK (2003-2004).

Four distinctions key subjects: Corporate Strategy, Financial Management, Accounting, Marketing, Human Resource Management, Business Law, Management Information system, Operational Management.

 eACCP , Aptech Computer Education, Sialkot-Pakistan.(2001-2003).
Distinction in Software Designing & Development with E-Commerce, JavaScript, FrontPage, Java2, Visual Basic

Bachelor of Arts, Punjab University, Lahore – Pakistan 2001-2002

Bachelor of Arts (Journalism, Political Science. & Persian.)

Career Progression and Experience:

Market and Business Development Representative (UK & Europe) 

   Mar 2002 to present

& Sons, (registered office– Pakistan)

I have been instrumental in securing business deals worth US$ 300,000. Identified and secured long-term business deals with 10 new key accounts in UK and Europe. Key responsibilities are: 

· New market identification, development and promotion;

· Customer relationship management and support;

· Representing the organisation at trade fairs and business events;

· Supervision and management of company’s website;

· Member of the core business management team

Sales Advisor 
(part-time)






Oct 2003 to Aug 2008      Nando’s Restaurants, Islington Branch, UK 

Key responsibilities included customer support, sales assistance and cash/till management.

information technology skills / TRAINING:

NETWORKING

                        Intranet, Peer to Peer, VPN, Wireless Networking.

MS. OFFICE

                         MS Word, MS Excel, MS Access, MS FrontPage.

PROGRAMMING

                  JavaScript, Java2, C++, V Basic, HTML, SQL, ORACLE

WEB DESIGNING

                   FrontPage, Web based Java, Java2, and Adobe.

key achievements:

Certificates:

Introduction to pneumatics, London City and Guild, UK (2008).

Extra Circular Awards

First prize in website designing & development.

Winner of on-spot programming competition

Winner of software designing competition. 

Extra Circular Participation  

1st and 2nd Annual Computer Exhibition

Software Designing Competition

Vision computer Exhibition (28th June 2003)

additional information:

Date of birth:  04th June 1982

Nationality:  PAKISTANI

Languages:  ENGLISH, URDU, PUNJABI, HINDI.
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