	ALIOUNE
	
	
	
	

	
	SALES MANAGEMENT PROFESSIONAL (EXPERIENCED)
	

	
	
	
	
	

	E-Mail
	Alioune-8705@2freemail.com
	

	Citizenship
	Senegalese
	
	

	Date Of Birth
	30/10/88
	
	

	Driver’s License
	UAE & SENEGAL
	
	

	
	Qualified International Business professional, equipped with +7 years of progressive work experience in

	
	diversified industries. Competencies in Sales & Marketing, B2B/B2C, Business Development, Project

	
	Management, Key Accounts Management. Strategic thinker with good business acumen. Highly motivated

	Profile Synopsis
	and successful team leader. Achieved various goals and delivered highest standards, Ability to monitor

	
	market and sales trends to make effective plans in order to achieve targets and increase profits. Currently

	
	seeks challenges and good outcomes in a growing organization that provides opportunity for career growth.

	
	Extremely motivated to explore and broaden acquired knowledge, skills and expertise.

	
	
	
	

	Strengths
	Great networker - Customer Relationship Oriented – Excellent Communications Skills – Result Oriented -

	
	Open to New Challenges – Refined Professional Approach – Excellent Presentation Skills – Highly Demanding

	
	on deliverables – Great Customer Service – Great Negotiation Skills-Hardworking – Self Starter. .

	Achievements
	  Lead a team of 30 people for promotion of trading and distribution activities

	
	
	Lead a marketing team of 60 sales representatives for the promotion and sales activities of an e-

	
	
	commerce platform
	
	

	
	  Generated & executed more than 10,000MT sales of Raw Agricultural Products to India & Vietnam in 4

	
	
	years
	
	

	
	  Distributed Important quantity of Consumer goods in the last 3 years

	
	  Re-acquired lost buyers through long negotiations and great Customer Relationship Management

	
	  Handled exports documents in Dubai, Bissau, Senegal & Vietnam Ports.

	
	
	Handled payment instruments such as LCs, SBLCs & BGs etc. with customers at B2B & B2C level

	
	
	
	

	
	
	
	PROFESSIONAL EXPERIENCE

	Company
	
	Job Title
	Job Description

	
	
	
	

	
	
	SALES MANAGER
	• Define the commercial and marketing Strategy (Traditional Trade & Modern

	
	
	***
	Trade) of the mineral water distribution company on the basis of the overall

	
	
	Fev 2019 TO DATE
	strategy of the company in cooperation with the General Manager and the

	
	
	Dakar Senegal
	Administrative and Finance Manager.

	
	
	
	• Set objectives and priority areas of development;

	
	
	
	• Promote brand image and brand awareness;

	
	
	
	• Participate Guide the Key Accounts Managers in achieving their Objectives

	
	
	
	• Analyze market developments and make competitive intelligence in order to

	
	
	
	constantly adapt the company's offers;

	
	
	
	• Set up, monitor and analyze commercial and marketing KPIs; Conduct objective

	
	
	
	performance of AEs, deliver sales reports and manage KPI tools

	
	
	
	• Maintain relationships with strategic partners;

	
	
	
	• Recruit, train, lead the sales teams to achieve business and marketing objectives;

	
	
	
	• Provide support in conducting marketing promotions and daily sales activities

	JALO S.A.S
	
	SALES MANAGER
	• Define the commercial policy (shops, companies or any other sales channel

	
	
	***
	required and consumers) and marketing of the company on the basis of the overall

	
	
	Fev 2018 to Jan
	strategy of the company, based on the validated budget;

	
	
	2019
	• Set objectives and priority areas of development;

	
	
	Dakar Senegal
	• Promote brand image and brand awareness;

	
	
	
	• Participate in the negotiation of several strategic accounts;

	
	
	
	• Analyze market developments and make competitive intelligence in order to

	
	
	
	constantly adapt the company's offers;

	
	
	
	• Set up, monitor and analyze commercial and marketing KPIs;

	
	
	
	• Maintain relationships with strategic partners;

	
	
	
	• Recruit, train, lead the sales teams to achieve business and marketing objectives;

	
	
	
	• Provide support for supplier recruitment.

	TRANSMED S.A.
	
	KEY ACCOUNT
	• Negotiate due diligence to conclude transactions, profitability of long-term

	
	
	MANAGER
	activities
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	***
	• Take care of customer relations and business development.

	
	Aug 2016-Fev 2018
	• Perform business research and analysis on key customer accounts and

	
	Dakar, Senegal
	competition.

	
	
	• Order management for billing

	
	
	• Prepare delivery notes

	
	
	• Manage payment recoveries and new billings

	
	
	• Negotiate the SEO of new products

	
	
	• Track deliveries to prepare credit notes

	
	
	• Organize marketing and promotional events

	
	
	• Daily tracking of orders and deliveries of inventory via BI Publisher.

	
	
	• Track inventory and inventory for accurate billing as well as ensure that the

	
	
	payment process is well respected



	DOOZI GULF GENERAL
	SALES &

	TRADING L.L.C
	MARKETING

	
	MANAGER

	
	***

	
	Oct 2013 – Jul 2016

	
	Dubai, UAE

	
	



· 
Lead the marketing team through the Marketing & Sales Strategies.
· Negotiate conduct due diligence for closing deals.
· Take care of the Customer Relations and Business Development.
· Secure profitability of firm activities in the long run.
· Handle payment terms through CAD, ADVANCE PAYMENT, LC, SBLC, BANK GUARAANTEES etc.
· Negotiate INCOTERMS according to company delivery policy through EXWORKS, FOB, CNF, CIF, CRF etc.
· Attend loading and discharging at respective ports.
· Follow up on shipments.
Handle documentation process with shipping lines and customs at loading ports.


	DOOZI GULF GENERAL
	MARKETING

	TRADING L.L.C
	TRAINEE

	
	***

	
	Oct 2011- Oct 2013

	
	Dubai, UAE

	
	




· Assist Marketing Manager through conducting the Marketing Strategies.
· Acquiring the basic knowledge on the various techniques associated with the firm sales and marketing policy
· Undertake the marketing research and familiarize with the firm customer database.
· Meet potential clients and create a viable customer relationship with them at a B2B level.
	
	
	INTERNSHIPS
	

	Company Name
	Job Title
	Job Description
	

	
	
	
	

	NESTLE SENEGAL
	MARKETING
	 Conduct Market Research for NIDO Brand in Senegal.

	
	INTERN
	 Enter Data in Sphinx and analyze questionnaires.
	

	
	***
	 Comment data through graphs and suggest local marketing strategies

	
	May - Jul 2010
	accordingly.
	

	
	Dakar, Senegal
	
	
	

	
	
	TRAININGS
	

	Program
	Field
	Description
	

	
	
	
	

	JA (Junior Achievement)
	MARKETING &
	Young entrepreneurs are put in competition to setup businesses which operate

	
	FINANCE
	managerial fields for a period of 6 Months. Reports are delivered at the end to

	
	***
	measure the success level.
	

	
	Nov - May 2009
	
	
	

	
	Dakar Senegal
	
	
	

	SIFE (Student In Free
	MARKETING &
	Young entrepreneurs work on a Social Responsibility and Social Innovation

	Enterprise)
	COMMUNICATION
	project which brings SMEs new technologies that help improve procedures and

	
	***
	operations.
	

	
	Jan - Jun 2008
	
	
	

	
	Dakar Senegal
	
	
	

	
	
	PROJECTS
	

	
	
	
	
	

	Project
	Title
	Description
	
	Grade

	
	
	
	
	

	BUSINESS PLAN
	STAKES AROUND
	Students present a business plan to show their
	
	16.5/20

	PREPARATION &
	CASHEW NUTS
	practical knowledge of all the managerial fields.
	
	

	PRESENTATION
	PROCESSING AND
	
	
	

	
	IN SENEGAL
	
	
	

	
	***
	
	
	

	
	June 2010
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	ATE (Action Terrain
	
	
	CORPORATE
	
	Business Students master their new business
	
	14/20
	
	
	
	

	Encadre / Field Training
	
	SOCIAL
	
	environment and Concepts and a field research
	
	
	
	
	
	
	

	Activities)
	
	RESPONSIBILITY IN
	
	program. A report is evaluated at the end of the
	
	
	
	
	
	
	

	
	
	
	AFRICAN
	
	program.
	
	
	
	
	
	
	
	
	
	

	
	
	
	COMPANIES.
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	***
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	Oct 2010
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	EDUCATIONAL QUALIFICATIONS
	
	
	
	
	
	
	
	
	
	

	Course
	
	
	
	
	
	
	School / College
	
	Location
	
	
	Graduation
	
	% / CGPA

	MIB (Master in International
	
	HULT INTERNATIONAL BUSINESS SCHOOL
	
	Dubai, UAE
	
	2011
	
	3.2

	Business)
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	BIM (Bachelor in International
	
	INTERNATIONAL SCHOOL OF MANAGEMENT
	
	Dakar, Senegal
	
	2010
	
	14/20

	Management)
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	High School Degree
	
	
	
	ECOLE DIOR
	
	
	
	
	Dakar, Senegal
	
	2007
	
	16/20

	
	
	
	
	
	
	
	
	SKILL SETS
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	Technical Software
	
	
	
	
	
	
	
	
	
	

	Markstrat - Sphinx - PMP – Autocad – Movie Maker
	
	
	
	
	
	
	
	
	
	

	General Software
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Microsoft Office, Operating System windows7-windows10 Vista: Excel, Word, PowerPoint, Outlook
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	Known Languages
	
	
	
	
	
	
	
	
	
	

	Languages
	English
	
	
	French
	
	Spanish
	
	Mandarin
	
	Arabic
	
	Indonesian

	Proficiency
	Native
	
	
	Native
	
	Intermediate
	
	Beginner
	
	Beginner
	
	Beginner

	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	



References



Rland Kyedrebeogo: General Manager Manager JALO S.A.S Dakar, SENEGAL +221773493888


Maimouna DIOP: Unit Manager Transmed S.A Dakar, SENEGAL +221774377300


Mrs. Diop Fatoumata, General Manager of Doozi Gulf General Trading L.L.C. Dubai, UAE- Mobile:+971501483399
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